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Introduction
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We have steady 
user growth (Ø >30%)

We have paying 
users already (Ø >500€)

We have an investor 
to boost growth

We see high market 
potential (>215 m€ p.a.)

We found a sweet spot 
in the market (~7 m user)

We bootstrapped with lean 
cost structure (<10 k€ per month)



Management Summary 
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Singles are annoyed … by current dating apps

We want to help … and offer a new option

USP: No swiping … AI suggest … Human matches … WE MATCH FOR YOU

We see high market potential and we found a sweet spot in the market

We have steady user growth and we have paying users already

We bootstrapped with lean cost structure

Your investment is to boost marketing, HR and technology initiatives

We seek for an investment/sales between 200 – 400 k EUR



Thank You



What motivates us
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Singles are annoyed …

… by current dating apps

We want to help …

… and offer a new option

USP: No swiping … AI suggest … Human matches … WE MATCH FOR YOU



Singles are annoyed … by current dating apps
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Singles between 30 – 50 years with time 
intensive jobs and focus on privacy

Urgency: Singles want to have a partner now

Agency: Willing to do and invest a lot to find someone

Ability: Not able to do it themselves and need help



We want to help … and offer a new option
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User interaction via BeziehungsRausch app 
(incl. WhatsApp integration)

Efficient: Less time and stress (no swiping) 

AI: AI suggests the best match (preselection)

Matchmaker: Final decision by human (personalized)

Create a Profile
1

Receive Match Proposal
2

It's a Match
3

Frontend view



USP: No swiping … AI suggest … Human matches
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Our unique Admin Panel enables us 
to match users very fast by one click

Profile view of the 
person being 

matched.

Our defined algorithm filters directly the best 7 
potential matches based on their personality. 

Manual filter is also possible, if needed.

We can 
compare the 

answers 
very quick.

Our defined match score ranks the potential matches 
based on their personality and the questionnaire

One click only to 
trigger the match.

AI combined with human
ensures the perfect match



Jun ‘20 Apr ‘21 Apr ‘22 Nov ‘22 Today

Divorce
The founder became 

single and started with 
online dating

Idea
With friends and 

family the idea grew 
further and further

Development
The App and Admin 
panel development 

began

Launch
The App launched and 
marketing initiatives 

began

Present
We seek for an 

investment to boost 
marketing initiatives

Where we are today
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Revenue

We see high market potential
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In 2022 the online dating business generated around 215 m € of revenue in the German market

Singles

23.5 mio.

11.5 mio.

6.9 mio.

Total available 
Market (TAM)

Serviceable 
addressable 
Market (SAM)

Serviceable 
obtainable 
market (SOM)



Competitors

We found a sweet spot in the market
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We are the first professional dating agencies 
using a dating app as “digital dating agency”

Casual 
Dating Apps

Serious 
Dating Apps

Professional
Dating Agencies



We have steady user growth
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Registered UserActive UserPremium User

Key drivers

• Performance marketing (Meta Business)

• Cost decrease per user: from 10 € to 5 €

• Cost per user target < 1 €

15 51 92 99 107 112 103 86 32 14 17 2649 260
640 822

278

954

Sep ’23 Oct ’23Aug ’23Nov ’22 Dec ’22 Jan ’23 Feb ’23 Mar ’23 Apr ’23 May ’23 Jun ’23 Jul ’23

3,541

1,003

4,890

1,748

6,271

2,594

7,523

2,839
2,204

3,503

9,292

4,000

10,124

4,371

10,696

4,665

11,115

8,304

+243%

+131%

+61%

+38%

+28%

+20%

+10%

+12%

+832
(+9%)

+6%
+4%



We have paying users already
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275 € 

968 € 985 € 

140 € 
110 € 

310 € 
340 € 

460 € 

840 € 

700 € 

640 € 660 € 

Nov ’22 Dec ’22 Jan ’23 Feb ’23 Mar ’23 Apr ’23 May ’23 Jun ’23 Jul ’23 Aug ’23 Sep ’23 Oct ’23

Revenue

Current focus

• User growth instead of revenue

• Revenue based on premium user subscription

• Premium: 20 EUR per month

We switched the 
pricing model



Monthly cost structure

We bootstrapped with lean cost structure
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7.000 € 

3.500 € 

Tech Growth Total

10.500 €

Finances: Company can continue without investment

Tech: Mainly driven by marketing costs

Growth: Mainly driven by development efforts



Your investment is to boost initiatives
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User development over time

profitable growth

0 2.000 12.000
27.000

47.000
72.000

102.000

137.000

0 2.000 12.000

552.000

2021 2022 2023 2024 2025 2026 2027 2028
0

100.000

200.000

300.000

400.000

500.000

600.000

72.000

192.000

312.000

432.000

Steady

Investment

User

Continue with 
bootstrapped 

With new investor

Investments
~60 % Marketing
~20 % HR
~20 % Technology



CompaniesFriends

Our Team
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Founder

Founder
(Shareholder)

Sami Rausch

› Founder and CEO of Beziehungsrausch

› Became in 2020 single and decided in 2021 to 
create BeziehungsRausch

› Entrepreneur over 2 years and Management 
Consultants over 10 years

› Diploma in Business and Engineering

› Loves business and to try new things

Family

Team

Leila Rausch
Sister and

COO

Manuel Messner
Business strategy 
and technology

Anna-Sophie Schichtle
Creative thinking and user 

group adjustment

Dominic Thimm
Candoro Digital Gmbh

Marketing support

Dr. Gevorg Hunanyan
Algorithm calculation and 

filter function

Mohamad Rausch
Brother and

strategic adviser

Lisa Dischinger
Marketing and 

website content

Companies
(External support)

App3.0
Full service application 

development 



Lets continue to make people happy
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User love our concept but we have not the needed user base to be successful



Thank You 
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Sami Rausch

Founder

+49 170 174 5852

sami.rausch@consulting-rausch.com

You are welcome to contact us at any time.

Dominic Thimm

Head of Marketing

49 151 2203 7515

dt@candoro.com
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